
Beyond the sale
Guiding business owners through one of 
life’s most consequential financial events

Why participate in this program?
•	 4.5 million privately held businesses, representing $14 trillion, may 

transition by 20331 

•	 Many advisors focus narrowly on the financial aspects of a business 
transfer, and only over a short period of time

•	 You can create significant value for business owners before, during and 
after a transfer

Summary

For business owners, transitioning 
out of their business is a deeply 
personal journey — it involves 
their life’s work and sense of 
purpose as well as their wealth. 
This program prepares advisors to 
effectively lead a team of specialists 
guiding business owners through 
the complexities of a transition, 
helping ensure a successful 
outcome and building lasting client 
and referral relationships.

I can now position 
myself as leader of 
a team of transition 

specialists

This approach helps 
me differentiate 

the value I offer to 
business owners

My business owner 
clients really 

appreciate the 
guidance and support

LEARNING 
OUTCOMES

QUESTIONS 
ADDRESSED FORMAT

Engage business owners 
with proven conversation-
starters and practical tools

Offer guidance that 
addresses financial, 
practical and 
emotional complexities 

Execute an action plan 
for turning specialized 
knowledge into 
business growth

How do I effectively 
engage business 
owners with end-to-end 
transition guidance?

How can I efficiently 
scale offering business 
transition guidance 
across my practice?

How can I add value 
throughout the business 
transition process?

50-minute 
live presentation

One hour available CE 
credit for CFP and IWI, 
CPE credit for CPAs

This program supports:

Client 
acquisition

Financial 
planning

Investor 
content

CE APPROVED
1 hour CFP, IWI and CPE for CPAs

75%

of business owners would 
like to exit their business 

within 10 years1
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Additional resources
Appropriate for use with clients, these materials can support your planning 
conversations with business owners.

Actionable articles that help you engage business 
owners and offer relevant tools and strategies

The next generation  
of wealth transfer
An action plan for passing  
on what matters most 
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WORKBOOK

The next generation of wealth transfer, a related 
educational program, supports offering a customized 
path to wealth transfer planning to all clients

Contact your Nuveen Advisor Consultant today at 800.221.9271 for more information.

About Nuveen Advisor Education

Nuveen brings our financial professional partners — and their valued clients — an award-winning group of subject 
matter experts ready to share ideas, insights and educational programs. Whether it’s a focus on enhancing an advisor’s 
practice, acquiring new clients or current, actionable market and asset class insights, Nuveen offers timely and relevant 
content and programs.

We look forward to partnering with you.

1	Source: Exit Planning Institute, 2025.
This material is not intended to be a recommendation or investment advice, does not constitute a solicitation to buy, sell or hold a security or an investment strategy, and is not provided in a fiduciary capacity. 
The information provided does not take into account the specific objectives or circumstances of any particular investor, or suggest any specific course of action. Financial professionals should independently 
evaluate the risks associated with products or services and exercise independent judgment with respect to their clients. Investing involves risk; principal loss is possible. Nuveen provides investment advisory 
solutions through its investment specialists.
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James Bergeron, J.D.

Robert Kron, CFP®

https://www.fa-mag.com/news/wealth-transfer-is-often-marred-by-client-secrecy-72092.html
https://www.nuveen.com/en-us/about-us/profiles/b/james-bergeron

